Insurance

Breeders of Life
Life insurance in Russia and the former Soviet Union is still at an incipient stage
of development, however experts these days are foreseeing a radiant future for the
life market. But tomorrow is another day, and currently only a few brave companies
in Russia, Ukraine and Kazakhstan are taking their first hesitant steps on the life
market. These companies often have little experience in methods which are well
developed in the West, such as product development, agent training, information
technology, marketing and underwriting knowledge. And occasionally they simply
suffer from a lack of capital. But these insurers are ready and eager to get all
of the above from the west. This is the conclusion that was drawn from the
International Conference “World Views for Life Insurance in Eastern Europe,
CIS and Asia” which took place in Moscow at the end of 2005.
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Klaus Hackbarth, WGV-Versicherung, Germany
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